
 
News Release 

540 Riverbend Drive, Kitchener, Ontario, N2K 3S2 
Telephone: 519-576-1400 

Facsimile: 519-741-5364 
Website: www.kwar.ca 

 

2017 A BIG YEAR FOR KITCHENER WATERLOO HOMES SALES 

Total residential sales volume surpasses 3 billion  

KITCHENER-WATERLOO, ON (Jan 5, 2017) –– There were 6,549 homes sold in Kitchener-Waterloo and area last year 
through the Multiple Listing System (MLS® System) of the Kitchener-Waterloo Association of REALTORS® (KWAR), 
just one percent behind matching last year’s record smashing results.  

The year ended strong with 301 home sales in December, which is a slight one per cent above December of 2016, 
and 13 per cent above the previous five year average. 

“There was a definite push by some buyers to purchase a home prior to the new mortgage stress test kicking in 
January of 2018,” noted Tony Schmidt, President of KWAR. “While we appreciate the intent of these additional 
changes, ultimately they will make it harder for some consumers to purchase the home they want.” 

Picking up on the momentum from 2016, the first half of 2017 was characterized by an unparalleled number of 
home sales. Then in the latter half of the year, on the heels of the Ontario government’s announcement of the Fair 
Housing Plan, the pace of sales began to decrease while still remaining above the previous five year’s averages. 

“There is almost universal agreement that the introduction of the Ontario Fair Housing Plan, which included a tax on 
non-residents who purchase homes in the Greater Golden Horseshoe (GGH) did contribute to the decline in home 
sales in the last half of the year, however that was mostly due to the psychological impact it had on buyers and 
sellers in the marketplace,” says Tony Schmidt, President of KWAR.  “For Waterloo Region these impacts were not 
yet as acute as in other areas of the GGH, but we are certainly concerned that any additional restrictions will further 
impede consumer affordability for homes.”   

Total residential sales in 2017 included 4,005 detached (down 4.2 per cent), and 1,461 condominium units (down 2.9 
per cent) which includes any property regardless of style (i.e. semis, townhomes, apartment, detached etc.). Sales 
also included 545 semi-detached homes (up 27.6 per cent) and 467 freehold townhouses (up 10.9 per cent).    

“The consumer demand we experienced in 2017 was certainly strong enough to have outnumbered 2016 home 
sales,” noted Schmidt. “However the continued tight supply of listings last year served to tamp down unit sales and 
drive up prices”. 

While the number of homes that were put up for sale was in keeping with previous years, inventory tracked low all 
year long as buyers continued to snap up properties at a terrific rate.  The average days it took to sell a home in 2017 
was 19 days, compared to 43 days if you were to average out the previous 10 years. 

Dollar volume of all residential real estate sold last year increased 19.5 per cent to just over three billion 
($3,061,739,723) compared with 2016, reflecting the strong price gains realized in 2017 and marking the first time 
sales have surpassed the three billion dollar milestone.  

The average sale price of all residential properties sold in 2017 increased 20.7 per cent to $467,513 compared to 
2016. Detached homes sold for an average price of $549,046, an increase of 21.5 per cent compared to 2016. During 
this same period, the average sale price for an apartment style condominium was $271,940 for an increase of 18.3 
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per cent. Townhomes and semis sold for an average of $353,692 (up 23.6 per cent) and $378,275 (up 25.9 per cent) 
respectively.  

The median price of all residential properties sold last year increased 21.1 per cent to $429,900, and the median 
price of a detached home during the same period increased 22 per cent to $495,000. 

“With the continued influence of GTA buyers migrating to Waterloo region last year, 2017 was a great year if you 
were selling your home, but not so fun for those who were in the purchasing position. The quality of life enjoyed 
living in Waterloo Region has always been at the top compared to many other communities, even though our 
historical home prices have been relatively affordable. I think this secret is out now, and the activity of buyers from 
the GTA last year certainly demonstrates this,” said Schmidt.”  

Schmidt says while the frenzied buying activity has cooled under the multitude of newly-imposed government 
regulations, looking ahead we expect the demand to continue to be greater than the supply. While the balance is 
shifting, we do not believe there will be any decreases in property values and if anything, the correction for 
Waterloo Region was watching it increase. Of course, this will continue to put pressure on affordability for many 
would-be homebuyers.  

“The new stress test that just came into effect on January 1 is going to push some buyers out of the market and 
force others to purchase homes at a lower price point than they want as it reduces their ability to borrow,” says 
Schmidt. “My personal concern is that we have not seen the end to governmental intervention in the housing 
market. Housing is a very popular topic, and with a provincial election coming up I just hope there are not any 
additional policies implemented that will come at the cost of the consumers.”  

While the majority of MLS® System activity is properties for sale, REALTORS® also represented landlords and tenants 
in 602 residential leases in 2017, a 40% increase compared to 2016. 

The KWAR cautions that average sale price information can be useful in establishing long term trends, but should not be used as an 
indicator that specific properties have increased or decreased in value. The average sale price is calculated based on the total dollar 
volume of all properties sold. Those requiring specific information on property values should contact a local REALTOR®. REALTORS® 
have their fingers on the pulse of the market. They know the questions to ask, the areas to probe and what to look for so that you get 
a complete picture of the property and community you’re considering. 

Media Contact: Tania Benninger, Communications Manager, 519-576-1400 ext. 227 Established in 1937, the Kitchener-
Waterloo Association of REALTORS® (KWAR) operates the local Multiple Listing Service® (MLS®) and provides ongoing professional 
education courses for over 1,300 REALTOR® members who serve the communities of Kitchener-Waterloo and outlying areas. The term 
REALTOR® is a trademark identifying members in good standing of the Canadian Real Estate Association (CREA) who provide real estate 
brokerage services in compliance with CREA’s By-Laws and Rules, the REALTOR® Code, and all applicable federal and provincial laws and 
regulations. The MLS® System of the KWAR is operated in association with the MLS® Marks owned by CREA. An MLS® System includes an 
inventory of listings of participating REALTORS®, and ensures a certain level of accuracy of information, professionalism and co-operation 
amongst REALTORS® to affect the purchase and sale of real estate.   



Residential Sale Price and Total Units Sold in December over the last 10 years: 

  Units Sold K-W Only Sales All Area Sales 
  K-W Only 

Sales 
All Area 

Sales 
Average 

Price 
Median 
Price 

Average 
Price 

Median 
Price 

2008 185 203 $264,326 $239,000 $265,648 $243,000 
2009 259 300 $266,241 $247,000 $271,900 $250,000 
2010 243 274 $276,671 $257,900 $283,320 $265,000 
2011 236 272 $289,118 $269,500 $301,921 $272,150 
2012 191 231 $294,424 $281,000 $310,244 $285,000 
2013 218 250 $310,848 $281,950 $324,415 $289,250 
2014 235 258 $326,195 $302,500 $329,569 $304,950 
2015 261 292 $349,153 $318,301 $358,914 $321,000 
2016 274 298 $410,591 $372,000 $421,432 $375,500 
2017 270 301 $413,131 $395,000 $423,723 $405,000 

  

Source: Kitchener-Waterloo Association of REALTORS® 

Definitions: 
K-W Only= MLS® transactions through the KWAR within the cities of Kitchener and Waterloo. 
KW & Area= K-W Only plus the townships of Woolwich, Wellesley and Wilmot 
 
The use of average price information can be useful in establishing long term trends, but does not indicate actual prices in centres 
comprised of widely divergent neighbourhoods or account for price differential between geographic areas. Statistical information 
contained in this report includes all housing types. Those requiring specific information on property values should contact a 
REALTOR®.  

 

 



Yearly Total Sale Price and Total Units Sold over the last 10 years: 

  Units Sold K-W Only Sales All Area Sales 
  K-W Only 

Sales 
All Area 

Sales 
Average 

Price 
Median 
Price 

Average 
Price 

Median 
Price 

2008 4,930 5,477 $262,051 $240,000 $267,267 $244,000 
2009 4,908 5,505 $262,595 $244,900 $268,110 $247,000 
2010 4,848 5,455 $284,071 $259,900 $290,665 $263,000 
2011 4,615 5,194 $294,319 $270,000 $302,281 $275,000 
2012 4,583 5,181 $303,665 $281,000 $311,766 $286,000 
2013 4,613 5,205 $315,432 $290,000 $323,841 $295,000 
2014 4,729 5,326 $327,984 $300,000 $335,496 $305,000 
2015 5,018 5,634 $340,614 $315,000 $349,519 $319,000 
2016 5,939 6,613 $378,575 $350,000 $387,291 $355,000 
2017 5,860 6,549 $457,415 $423,000 $467,513 $429,900 

  

Source: Kitchener-Waterloo Association of REALTORS® 

Definitions: 
K-W Only= MLS® transactions through the KWAR within the cities of Kitchener and Waterloo. 
KW & Area= K-W Only plus the townships of Woolwich, Wellesley and Wilmot 
 
The use of average price information can be useful in establishing long term trends, but does not indicate actual prices in centres 
comprised of widely divergent neighbourhoods or account for price differential between geographic areas. Statistical information 
contained in this report includes all housing types. Those requiring specific information on property values should contact a 
REALTOR®.  

A REALTOR® can help ensure success for the largest transaction of your life.  Live with NO REGRETS 

 www.kwar.ca 
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